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PAGE “A” - Client Coordinator / Open House / Referrals
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“E” - PEOPLE FARM
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Page “G” - Three Year Farm

101-Drove By

From Page F
1° Year

Itch Cycle Farm

102-Give Me A
Call And
“Make My Day”

103-Optional
Call Notice

I'd Love to Hear
From You

104-Working With

105-Asking For A People Like You —

Referral Letter Makes Work Very
Rewarding

106- End of
Year Two
Notice

90

107-Time Flies 108-I'm Sitill In
Doesn't It? Business

109-Optional
Call Notice

Give Me A Call
Let's Catch Up Referrals

111-Super Bumper
Sticker 110-Want to Help
--Valuable Insight - With Your Needs
Share

112- End of
Year 3 Notice

113-Hope All Is 114-I'm Still Active
Going Well 115-Optional
Recommend Me Call Notice

Give Me A Call To Your Friends

116-How Are

th
1174 e Things Going?

Letter 4

118- End of
Year 4 Notice

Give Me A Call

90D

REAL ESTATE
SALES PLAN

3 YEAR FARM

2"P THRU 4™ YEAR
OR
6™ THRU 8™ YEAR

PAGE “G”

To Itch Cycle Farm

\ 4

Page H




From Page “G”

Three Year Farm

To Page “G”

Three Year Farm

REAL ESTATE
SALES PLAN

“ITCH” CYCLE
CLIENT FARM

“r

REAL ESTATE SALES PLAN
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REAL ESTATE SALES PLAN
“J” - F.S.B.O. Module
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“K” - Expired Listings
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